CALIFORNIA

Your Playground

.y

-

/ EO’
9
7"
.33.
X
’#
B
'Q
Do
D)

XL XXX

Copyright © 2015 WL al Corp. All rightu



“Go confidently .
PRI
in the direction of LIRS

your dreams.” f IRTE 25K

— Henry David ; \ =) dil4E 2w
Thoreau

A48 JE I

CALIFORNIA

I A8 JE W 236 H VA HEE RN — M. ABABISE—; ERALS
REFE=, R TRETMMEET =L AR TN EH I, Mg
Yire. NOWBOTHER SR . HTRERESR, Mg —1
|2 A5 (The Golden State), HEBIZEERCA. MM EWEERALITFE
(Sacramento), ‘B ZFREE BT AU — N DEIEBIR.

Pt
\Se%ttle
% e LA s N i
BR fE 7534 M o o
. 22 2 =
15 8 5 N RAEL N it = 8RN Toronto BHEREM
P BiATM o e oE X AR
Chicago LM
Rt 25 o BRI
b FRBEN oo n ROERTMN o
Bz . PFE Z£E @
\ I At o Y — = 3 New York
San Francisco % BB 52 M 13 7 H S | mgmmn 45
EEEMN, BERITM
IR 48 B AN FLERENNER = e
\, s&wzE Clas Vegas BRI D B 40 7 W £l S 9”5'%%
Los Angeles '\ =z == 5 4y fal 55 € 4 PSS
- #7 28 75 21 5 75 7 b g 2 »fﬂaezm
) T 51 2 B
éiﬂlng} 1 by 345 T
San|Diego 18 5 7 M S Fi FRA M
o, L RIM
2, (RETER
‘%%% Houston R
| S BEEE

Copyright © 2015 WL Global Corp. All rights reserved.



your guide

1

M 5= AL

Neighborhood
JmH X 4R g A

Purchase Process

California State Disclosure Form
TN 28 28 75 BH RA%

Closing Cost
1 SR A B H

Copyright © 2015 WL Global Corp. All rights reserved.



Neighborhood
T DX 35 75 A

* Los Angeles
IBAZHL

San Diego
Ee: | 4D

San Jose
2 1af 7Y

* San Francisco
IH 41

* Sacramento
(oA NERR

Copyright © 2015 WL Global Corp. All rights reserved.



Los Angeles
B2
U 3R 485 R AE 2 I

nﬂ\%#m%~ru%%a%%mm%%mwm,@%Ammz VAL B 55— kﬁ%ﬁ
HF400T5 NI, RS =R, DOKTALT . B RERIA469.157 )5 5 (1214.95 )7 /A 1),
WAL, K, REEMESEIIAL, 30055 A

JEAENHE: A N R EBEPAER AR E S 4 ( San Gabriel Valley), 3% B A 3044} 1 i 7
KRAAO00F TSR, BFESHF AT (Monterey | o
Park) , X3P T (San Gabriel) , R (Temple X

Angeles
National Forest

City) , TEYLMILH (Arcadia) , MBS &
(South Pasadena) , £ MET (Diamond Bar) , 1% La Gariada
1EII'E% P
BETT (Walnue) KA RBEA1005 AN, o) Burbank )m%@W~
2&%%52 @ // Paﬁdena

Topaghga

\ 5 ;%\;3 b ‘
EH N WS X EAM SRR miﬁﬁwm x fffﬁ
> 2 ] N 1 - ,77/Lo;nA7fr:gE{allesj
B IR A 3 42 75 00 A% R, RO X At R I EREE JES
BB R AR ). &5&mm%
Inglewood
| !

RNERS N

//

Ui VAL A AE19SORE (O TF AR, T e
EATFRR S , 15V H5 1R A seEIN L\
. WASHLIG A BT T S R S, y TS
SN ET . HR S TEN, A j@ﬁssﬁgmmm

5 9 501 448 T A 43 I FE M o OeE)-

Copyright © 2015 WL Global Corp. All rights reserved.



San Diego
X B

B RN P B U BRI

T A RN AR TR, DRI RIS MW 4, B R I
WRT, S35 LI HNERT 2 —, BEURTBUN 6457 24 Ho 722014467 BN I ¥ b,
WA WHHACDKLRI8S, AOEHGRIM A
MEFRIR, F I T A A ik

LY
A

His

FHEARE 2IEA S EMFESIN, U ST A | BEEE

Encmltas Ram
[15.9% . SiMF 28—, EHFFEAEER ﬁw?ﬁ
REIAE N o X BRI AR S B AT S Z
Ji, 2 MWET ERH AR . C
(= P Mo, oy \ = By A ST 6 N gﬁﬁgfm
BN B Eg IE1N=Y *ﬂﬁi"%? E@%}E%ﬁﬂ Ptk o w (52 ‘Lakesme
FEAESE R LAU{;A%#S& !

Al E M AR EE R L AN Z —, YEGE
FREHN R b5 A WSS JUbL e NN 3t o 4 AR
WP A R A RS — 00, FAEENL E;J_;&Hﬁig ‘\'"'i;]\zs
WEEZ—. RlkzH, XEEFERERNE Chula Vlsta |
YIWFSEPT Scripps, Salk ] Sanford- Burnham, i

F R A KL, (KT B
HIX . IR

Copyright © 2015 WL Global Corp. All rights reserved.



San Jose

XY
ERBEEWH

T4 A P4 (San Jose) FEALTF MMM IHE URE X, 72N CIHEA M 58 =R, DORT#AZHLAE

PR e YR 44 2 hi BB (Santa Clara County)fJF fifo  Cisco, eBay, Adobe 4l

ARSI ERALT P . H OGRS, A VU BRI g i A A IS, R R Rk ol 2 2 A AR
R A RS e Cors s

¢ A/\/Vr]\ v

N

JEAENGE: SR BN & 245 1542.8%, MLE S A @\ﬁ\ﬁ e o

XMMprtas%/
N32%. 12%MREMNFEOTED B KEB o o L D

3 - L Ui A b e
AETFH TS REALTAL e A R e
e %%
. . . L s Wﬂ ® Santa Clarg 255
SR R A RIS, SR AL 2L S bl N
ierve ST SAN JOSE i
:H: ‘ermanente i Q@ \
R/\ %EO d\(\. ﬁﬁ \\TJ
N )
W1;:l—(lzxrn’;:)be\L/ {\h)
i 3 22 Il s e 4 3 2 A B T Y L i C/EW | O
C BERR GERREEEIOUUS, Bl o
. N R ?Zﬂ: :f Los Gatos L e
R RIE AR, MM E A i: N
ZHVEM.  «SEEBEATHA H» (US News & 4 g;fgigggg TN /‘a%u”
. 35 Preserve S /ﬂw Coyote- v\N\/\ //
World Report) 23 5rHE&HT, A 7G M Ak £ o vﬁ> %E““
s Hills 0 ge oun 2! )
%t (Lynbrook High School ¥ M 45+ L4 5

Copyright © 2015 WL Global Corp. All rights reserved.



San Francisco

IH <10
S EHTEZE

41 IH4x 1l (San Francisco), J&3& [ NA#&E JE ML A P 2 DIk, du A DHE& S8 0k
B 1H 4 L 5 2 R B P L X EAR ( Silicon Valley), g5 [ P 7 f5e K Y <l CoFn 57
5 FE A BT BRI R AR i R 2 — o[RS I <6 1Lt T R S AT R 2 R LA ) S B i A
Hi, B GAP. Yelp. Twittery Instagram ]

\iSLAND st
CraigslistZ§, /@/
2181k
Golden Gate \\ il
NORTH BEACH,
A e
PRESIDIO ® L FINANCIAG /
Ly DISTRICT.

miEs
ENDH OIN

T B£LL //E
1108
L0 San Franclsco
Gate Park

JEAE N i ADZY85 N, St NZy1877,
FERE N DV RESE R, POk T AL
EENEE: A ARBEA AL, BRI
A B HAKE

Mission 4 MISSION
g oumz e Dolores Park msmxcr DGPATCH
it BRSO ART, SIS R
EAmE
B o a8S5AEAINL M IH 1l s, K 19884E % 9 BEANALHEGHTS

Sloat BIvd

ARG IE L0 S22« 35 4% UM 1SRRG 7 o
UK ARV . B B 25 1 A 0. ﬁg;ifﬁ
IFeils, A BT A A MR, :

AT 2 BB R A A L ATt 07 0 ( A

Copyright © 2015 WL Global Corp. All rights reserved.



Sacramento

[ ANE

T4 BESEHLI1HE ( Sacramento) JE3EE AR RN B E T, SLTF Mg, B fR2582°F-J5 2
Ho 183944 B LS BB JE R, IBABAEEIARALS6 A AL RBUEA™, BR i 4 gk bt o
EAIET RBAFE X AR, GO KRR X, EaEE, kAR 18694 L34S

— AR BT Rl Bk R, AE B ATRS 5 R AR

AR P R T T R B B i = smik f
International Airport Rio Linda _North
L Highlands
} 2 e
JEAENGE: 2 NOZ48T5 N, MR 515.8%, N\

NO\RTH NATOMAS

FING64.6% , N EIHEA N 58 I -

= NORTH
© __sicramento

iR

EE N EWRMEZERS, AERKI T E / s Carmicha

o : [ Arden-/ﬁcade =i
BRAZGTRE. /%Lsrﬁhl ?ﬁ// ¢

Y = acramento 2
el BESERL TR R ISR, R ®%iifﬂ&%/¢ﬁ;5://
fl, BT, 76425505 R w3kt e P ©
PSS T, EUERER SR ( i ®
Fete FTAEML, FUEWDE, I EAEmM e\ e
iﬁjﬂ% *ﬁ Xj‘ﬂﬁ % Eg Eg‘ 'fﬁ ’ 1%2 hjz %‘I é Ig ﬁi -& Pl 2 ROCKET PARKWAY:
EEL Arcade inevan

WERHX 2 —. RRASRFAER, £ oo Vineyad

WA T SR S, 4 % ?

HAE.

Copyright © 2015 WL Global Corp. All rights reserved.



W A A TS (A NER A 7])

R
JEEN i3t i

SUEES S AN
Lo N

BT, 251U, BRIRJT 5B 5 s

HEFE A A X 2k

P J phik
W

= B

W 3K 75 Joe O s

A ke B

NE

N K
|
VE %V!’i
=
| AR

Copyright © 2015 WL Global Corp. All rights reserved.



CALIFORNIA DISCLOSURE REGARDING

"
“\ ASSOCIATION REAL ESTATE AGENCY RELATIONSHIP
'I OF REALTORS® (Selling Firm to Buyer)

(As required by the Civil Code)
(C.A.R. Form AD, Revised 12/14)

[] (If checked) This form is being provided in connection with a transaction for a leasehold interest exceeding one year as per Civil
Code section 2079.13(k) and (m).
When you enter into a discussion with a real estate agent regarding a real estate transaction, you should from the outset understand
what type of agency relationship or representation you wish to have with the agent in the transaction.
SELLER'S AGENT
A Seller's agent under a listing agreement with the Seller acts as the agent for the Seller only. A Seller's agent or a subagent of that agent has
the following affirmative obligations:
To the Seller: A Fiduciary duty of utmost care, integrity, honesty and loyalty in dealings with the Seller.
To the Buyer and the Seller:
(a) Diligent exercise of reasonable skill and care in performance of the agent's duties.

(b) A duty of honest and fair dealing and good faith.
(c) A duty to disclose all facts known to the agent materially affecting the value or desirability of the property that are not known to, or
within the diligent attention and observation of, the parties. An agent is not obligated to reveal to either party any confidential information
obtained from the other party that does not involve the affirmative duties set forth above.
BUYER'S AGENT
A selling agent can, with a Buyer's consent, agree to act as agent for the Buyer only. In these situations, the agent is not the Seller's agent,
even if by agreement the agent may receive compensation for services rendered, either in full or in part from the Seller. An agent acting only for
a Buyer has the following affirmative obligations:
To the Buyer: A fiduciary duty of utmost care, integrity, honesty and loyalty in dealings with the Buyer.
To the Buyer and the Seller:

(a) Diligent exercise of reasonable skill and care in performance of the agent's duties.

(b) A duty of honest and fair dealing and good faith.

(c) A duty to disclose all facts known to the agent materially affecting the value or desirability of the property that are not known to, or

within the diligent attention and observation of, the parties.

An agent is not obligated to reveal to either party any confidential information obtained from the other party that does not involve the affirmative
duties set forth above.
AGENT REPRESENTING BOTH SELLER AND BUYER
A real estate agent, either acting directly or through one or more associate licensees, can legally be the agent of both the Seller and the Buyer
in a transaction, but only with the knowledge and consent of both the Seller and the Buyer.
In a dual agency situation, the agent has the following affirmative obligations to both the Seller and the Buyer:

(a) Afiduciary duty of utmost care, integrity, honesty and loyalty in the dealings with either the Seller or the Buyer.

(b) Other duties to the Seller and the Buyer as stated above in their respective sections.
In representing both Seller and Buyer, the agent may not, without the express permission of the respective party, disclose to the other party
that the Seller will accept a price less than the listing price or that the Buyer will pay a price greater than the price offered.
The above duties of the agent in a real estate transaction do not relieve a Seller or Buyer from the responsibility to protect his or her own
interests. You should carefully read all agreements to assure that they adequately express your understanding of the transaction. A real estate
agent is a person qualified to advise about real estate. If legal or tax advice is desired, consult a competent professional.
Throughout your real property transaction you may receive more than one disclosure form, depending upon the number of agents assisting in
the transaction. The law requires each agent with whom you have more than a casual relationship to present you with this disclosure form. You
should read its contents each time it is presented to you, considering the relationship between you and the real estate agent in your specific
transaction. This disclosure form includes the provisions of Sections 2079.13 to 2079.24, inclusive, of the Civil Code set forth on page

2. Read it carefully. Y'WE ACKNOWLEDGE RECEIPT OF A COPY OF THIS DISCLOSURE AND THE PORTIONS OF THE CIVIL CODE
PRINTEHN THEBACK (OR A SEPARATE PAGE).

[ ]Buyer— Seller ! Landlord[ | Tenant Date
[] Buyer|:| Seller D Landlord[ | Tenant Date
Agent BRE Lic. #

Real Estate Broker (Firm)
By BRE Lic. # Date

(Salesperson or Broker-Associate)

Agency Disclosure Compliance (Civil Code §2079.14):
When the listing brokerage company also represents Buyer/Tenant: The Listing Agent shall have one AD form signed by Seller/Landlord and a
different AD form signed by Buyer/Tenant.
When Seller/Landlord and Buyer/Tenant are represented by different brokerage companies: (i) the Listing Agent shall have one AD form signed by
Seller/Landlord and (ii) the Buyer's/Tenant's Agent shall have one AD form signed by Buyer/Tenant and either that same or a different AD form
presented to Seller/Landlord for signature prior to presentation of the offer. If the same form is used, Seller may sign here:

Seller/Landlord Date Seller/Landlord Date
The copyright laws of the United States (Title 17 U.S. Code) forbid the

unauthorized reproduction of this form, or any portion thereof, by photocopy

machine or any other means, including facsimile or computerized formats.

Copyright © 1991-2010, CALIFORNIA ASSOCIATION OF REALTORS®, INC. ‘Reviewed by Date ‘

ALL RIGHTS RESERVED. et g

AD REVISED 12/14 (PAGE 1 OF 2)
DISCLOSURE REGARDING REAL ESTATE AGENCY RELATIONSHIP (AD PAGE 1 OF 2)

GD Commerical Real Estate Inc. 1451 McCarthy Blvd Milpitas, CA 95035 Phone: (408)955-9900 Fax: Untitled
Mike Pan Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipLogix.com
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CIVIL CODE SECTIONS 2079.24 (2079.16 APPEARS ON THE FRONT)

13.As used in Sections 2079.14 to 2079.24, inclusive, the following terms have the following meanings: (a) “Agent” means a person acting under provisions of Title 9
(commencing with Section 2295) in a real property transaction, and includes a person who is licensed as a real estate broker under Chapter 3 (commencing with
Section 10130) of Part 1 of Division4 of the Business and Professions Code, and under whose license a listingis executed or an offerto purchaseis obtained. (b)
“Associate licensee” means a person who is licensed as a real estate broker or salesperson under Chapter 3 (commencing with Section 10130) of Part 1 of Division 4
of the Business and Professions Code and who is either licensed under a broker or has entered into a written contract with a broker to act as the broker's agent in
connection with acts requiring a real estate license and to function under the broker's supervision in the capacity of an associate licensee. The agent in the real
property transaction bears responsibility for his or her associate licensees who perform as agents of the agent. When an associate licensee owes a duty to any
principal, or to any buyer or seller who is not a principal, in a real property transaction, that duty is equivalent to the duty owed to that party by the broker for whom the
associate licensee functions. (¢) “Buyer” means a transferee in a real property transaction, and includes a person who executes an offer to purchase real property from a
seller through an agent, or who seeks the services of an agent in more than a casual, transitory, or preliminary manner, with the object of entering into a real
property transaction. “Buyer” includes vendee or lessee. (d) “Commercial real property” means all real property in the state, except single-family residential real
property, dwelling units made subject to Chapter 2 (commencing with Section 1940) of Title 5, mobilehomes, as defined in Section 798.3, or recreational vehicles, as
defined in Section 799.29. (e) “Dual agent” means an agent acting, either directly or through an associate licensee, as agent for both the seller and the buyer in a real
property transaction. (f) “Listing agreement” means a contract between an owner of real property and an agent, by which the agent has been authorized to sell the real
property or to find or obtain a buyer. (g) “Listing agent” means a person who has obtained a listing of real property to act as an agent for compensation. (h) “Listing
price” is the amount expressed in dollars specified in the listing for which the seller is willing to sell the real property through the listing agent. (i) “Offering price” is the
amount expressed in dollars specified in an offer to purchase for which the buyer is willing to buy the real property. (j) “Offer to purchase” means a written contract
executed by a buyer acting through a selling agent that becomes the contract for the sale of the real property upon acceptance by the seller. (k) “Real property” means
any estate specified by subdivision (1) or (2) of Section 761 in property that constitutes or is improved with one to four dwelling units, any commercial real property,
any leasehold in these types of property exceeding one year's duration, and mobilehomes, when offered for sale or sold through an agent pursuant to the authority
contained in Section 10131.6 of the Business and Professions Code. () “Real property transaction” means a transaction for the sale of real property in which an agent
is employed by one or more of the principals to act in that transaction, and includes a listing or an offer to purchase. (m) “Sell,” “sale,” or “sold” refers to a transaction
for the transfer of real property from the seller to the buyer, and includes exchanges of real property between the seller and buyer, transactions for the creation of a
real property sales contract within the meaning of Section 2985, and transactions for the creation of a leasehold exceeding one year's duration. (n) “Seller” means the
transferor in a real property transaction, and includes an owner who lists real property with an agent, whether or not a transfer results, or who receives an offer to
purchase real property of which he or she is the owner from an agent on behalf of another. “Seller” includes both a vendor and a lessor. (0) “Selling agent” means a
listing agent who acts alone, or an agent who acts in cooperation with a listing agent, and who sells or finds and obtains a buyer for the real property, or an agent who
locates property for a buyer or who finds a buyer for a property for which no listing exists and presents an offer to purchase to the seller. (p) “Subagent” means a
person to whom an agent delegates agency powers as provided in Article 5 (commencing with Section 2349) of Chapter 1 of Title 9. However, “subagent” does not
include an associate licensee who is acting under the supervision of an agent in a real property transaction.

14. Listing agents and selling agents shall provide the seller and buyer in a real property transaction with a copy of the disclosure form specified in Section
2079.16, and, except as provided in subdivision (c), shall obtain a signed acknowledgement of receipt from that seller or buyer, except as provided in this section or
Section 2079.15, as follows: (a) The listing agent, if any, shall provide the disclosure form to the seller prior to entering into the listing agreement. (b) The selling agent
shall provide the disclosure form to the seller as soon as practicable prior to presenting the seller with an offer to purchase, unless the selling agent previously
provided the seller with a copy of the disclosure form pursuant to subdivision (a). (c) Where the selling agent does not deal on a face-to-face basis with the seller, the
disclosure form prepared by the selling agent may be furnished to the seller (and acknowledgement of receipt obtained for the selling agent from the seller) by the
listing agent, or the selling agent may deliver the disclosure form by certified mail addressed to the seller at his or her last known address, in which case no signed
acknowledgement of receipt is required. (d) The selling agent shall provide the disclosure form to the buyer as soon as practicable prior to execution of the buyer's
offer to purchase, except that if the offer to purchase is not prepared by the selling agent, the selling agent shall present the disclosure form to the buyer not later than
the next business day after the selling agent receives the offer to purchase from the buyer.

15. In any circumstance in which the seller or buyer refuses to sign an acknowledgement of receipt pursuant to Section 2079.14, the agent, or an associate
licensee acting for an agent, shall set forth, sign, and date a written declaration of the facts of the refusal.

16. Reproduced on Page 1 of this AD form.

17. (a) As soon as practicable,the sellingagentshalldiscloseto the buyerand sellerwhetherthe sellingagentis actingin the real propertytransactionexclusivelyas

the buyer's agent, exclusivelyas the seller's agent, or as a dual agent representingboth the buyer and the seller. This relationshipshall be confirmedin the contract to
purchaseand sell real propertyor in a separatewritingexecutedor acknowledgedby the seller, the buyer, and the sellingagent prior to or coincidentwith executionof that
contractby the buyer and the seller, respectively(b) As soon as practicable the listingagent shall discloseto the sellerwhetherthe listingagent is actingin the real property
transactionexclusivelyas the seller'sagent, or as a dual agentrepresentingboth the buyer and seller. This relationshipshall be confirmedin the contractto purchaseand

sell real property or in a separate writing executed or acknowledged by the seller and the listing agent prior to or coincident with the execution of that contract by the seller.
(c) The confirmation required by subdivisions (a) and (b) shall be in the following form.

(DO NOT COMPLETE. SAMPLE ONLY) is the agent of (check one): (I the seller exclusively; or C1both the buyer and seller.
(Name of Listing Agent)

(DO NOT COMPLETE. SAMPLE ONLY) is the agent of (check one): (I the buyer exclusively; or (I the seller exclusively; or
(Name of Selling Agent if not the same as the Listing Agent) Oboth the buyer and seller.

(d) The disclosures and confirmation required by this section shall be in addition to the disclosure required by Section 2079.14.

18.No selling agent in a real property transaction may act as an agent for the buyer only, when the selling agent is also acting as the listing agent in the transaction.
19. The payment of compensation or the obligation to pay compensation to an agent by the seller or buyer is not necessarily determinative of a particular
agency relationship between an agent and the seller or buyer. A listing agent and a selling agent may agree to share any compensation or commission paid, or
any right to any compensation or commission for which an obligation arises as the result of a real estate transaction, and the terms of any such agreement shall
not necessarily be determinative of a particular relationship.

20. Nothing in this article prevents an agent from selecting, as a condition of the agent's employment, a specific form of agency relationship not specifically
prohibited by this article if the requirements of Section 2079.14 and Section 2079.17 are complied with.
21. A dual agent shall not disclose to the buyer that the selleris willing to sell the property at a price less than the listing price, without the express written consent

of the seller. A dual agent shall not disclose to the seller that the buyer is willing to pay a price greater than the offering price, without the express written consent of the

buyer. This section does not alter in any way the duty or responsibility of a dual agent to any principal with respect to confidential information other than price.

22. Nothing in this article precludes a listing agent from also being a selling agent, and the combination of these functions in one agent does not, of itself,

make that agent a dual agent.

23.A contract between the principal and agent may be modified or altered to change the agency relationship at any time before the performance of the act which
is the object of the agency with the written consent of the parties to the agency relationship.

24. Nothing in this article shall be construed to either diminish the duty of disclosure owed buyers and sellers by agents and their associate licensees,
subagents, and employees or to relieve agents and their associate licensees, subagents, and employees from liability for their conduct in connection with acts
governed by this article or for any breach of a fiduciary duty or a duty of disclosure.
Published and Distributed by:

REAL ESTATE BUSINESS SERVICES, INC.

om=

a subsidiary of the California Association of REALTORS® Reviewed by Date ‘
5 « 525 South Virgil Avenue, Los Angeles, California 90020 G
AD REVISED 12/14 (PAGE 2 OF 2) QRPORTUNITY
DISCLOSURE REGARDING REAL ESTATE AGENCY RELATIONSHIP (AD PAGE 2 OF 2)
Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 ~www.zipLogix.com Untitled
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CALIFORNIA

/4

Vs

@& so0CIATION BUYER'S INSPECTION ADVISORY
"(7 OF REATTORS® (C.A.R. Form BIA, Revised 11/14)
Property Address: 123 abc, abc, ("Property").

1.IMPORTANCE OF PROPERTY INVESTIGATION: The physical condition of the land and improvements being purchased is not
guaranteed by either Seller or Brokers. You have an affirmative duty to exercise reasonable care to protect yourself, including
discovery of the legal, practical and technical implications of disclosed facts, and the investigation and verification of information and
facts that you know or that are within your diligent attention and observation. A general physical inspection typically does not cover all
aspects of the Property nor items affecting the Property that are not physically located on the Property. If the professionals recommend
further investigations, including a recommendation by a pest control operator to inspect inaccessible areas of the Property, you should
contact qualified experts to conduct such additional investigations.
2. BROKER OBLIGATIONS: Brokers do not have expertise in all areas and therefore cannot advise you on many items, such as
those listed below. If Broker gives you referrals to professionals, Broker does not guarantee their performance.
3.YOU ARE STRONGLYADVISEDTO INVESTIGATETHE CONDITIONAND SUITABILITYOF ALL ASPECTS OF THE PROPERTY,
INCLUDING BUT NOT LIMIITED TO THE FOLLOWING. IF YOU DO NOT DO SO, YOU ARE ACTING AGAINST THE ADVICE OF BROKERS.
A. GENERAL CONDITION OF THE PROPERTY, ITS SYSTEMS AND COMPONENTS: Foundation, roof (condition, age, leaks,
useful life), plumbing, heating, air conditioning, electrical, mechanical, security, pool/spa (cracks, leaks, operation), other
structural and nonstructural systems and components, fixtures, built-in appliances, any personal property included in the sale,
and energy efficiency of the Property.
B. SQUARE FOOTAGE, AGE, BOUNDARIES: Square footage, room dimensions, lot size, age of improvements and boundaries.
Any numerical statements regarding these items are APPROXIMATIONS ONLY and have not been verified by Seller and
cannot be verified by Brokers. Fences, hedges, walls, retaining walls and other barriers or markers do not necessarily identify
true Property boundaries.
C. WOOD DESTROYING PESTS: Presence of, or conditions likely to lead to the presence of wood destroying pests and organisms.
D. SOIL STABILITY: Existence of fill or compacted soil, expansive or contracting soil, susceptibility to slippage, settling or
movement, and the adequacy of drainage.
E. WATER AND UTILITIES; WELL SYSTEMS AND COMPONENTS;WASTE DISPOSAL: Water and utility availability, use
restrictions and costs. Water quality, adequacy, condition, and performance of well systems and components. The type, size,
adequacy, capacity and condition of sewer and septic systems and components, connection to sewer, and applicable fees.
F. ENVIRONMENTAL HAZARDS: Potential environmental hazards, including, but not limited to, asbestos, lead-based paint and
other lead contamination, radon, methane, other gases, fuel oil or chemical storage tanks, contaminated soil or water,
hazardous waste, waste disposal sites, electromagnetic fields, nuclear sources, and other substances, materials, products, or
conditions (including mold (airborne, toxic or otherwise), fungus or similar contaminants).
. EARTHQUAKES AND FLOODING: Susceptibility of the Property to earthquake/seismic hazards and propensity of the Property to flood.
. FIRE, HAZARD AND OTHER INSURANCE: The availability and cost of necessary or desired insurance may vary. The location of

the Property in a seismic, flood or fire hazard zone, and other conditions, such as the age of the Property and the claims history of

the Property and Buyer, may affect the availability and need for certain types of insurance. Buyer should explore insurance options

early as this information may affect other decisions, including the removal of loan and inspection contingencies.

I. BUILDING PERMITS, ZONING AND GOVERNMENTAL REQUIREMENTS: Permits, inspections, certificates, zoning, other
governmental limitations, restrictions, and requirements affecting the current or future use of the Property, its development or size.

J. RENTALPROPERTYRESTRICTIONS:Some citiesand countiesimposerestrictionsthatlimitthe amountof rentthat can be charged,
the maximumnumber of occupants,and the right of a landlordto terminatea tenancy.Deadboltor other locks and security systemsfor
doors and windows, including window bars, should be examined to determine whether they satisfy legal requirements.

K. SECURITY AND SAFETY: State and local Law may require the installation of barriers, access alarms, self-latching
mechanisms and/or other measures to decrease the risk to children and other persons of existing swimming pools and hot
tubs, as well as various fire safety and other measures concerning other features of the Property.

L. NEIGHBORHOOD, AREA, SUBDIVISION CONDITIONS; PERSONAL FACTORS: Neighborhood or area conditions, including
schools, law enforcement, crime statistics, registered felons or offenders, fire protection, other government services, availability,
adequacy and cost of internet connections or other technology services and installations, commercial, industrial or agricultural
activities, existing and proposed transportation, construction and development that may affect noise, view, or traffic, airport
noise, noise or odor from any source, wild and domestic animals, other nuisances, hazards, or circumstances, protected
species, wetland properties, botanical diseases, historic or other governmentally protected sites or improvements, cemeteries,
facilities and condition of common areas of common interest subdivisions, and possible lack of compliance with any governing
documents or Homeowners' Association requirements, conditions and influences of significance to certain cultures and/or
religions, and personal needs, requirements and preferences of Buyer.

By signing below, Buyers acknowledge that they have read, understand, accept and have received a Copy of this Advisory.
Buyers are encouraged to read it carefully.

IIoe

Buyer Buyer

© 1991-2004, California Association of REALTORS®, Inc. THIS FORM HAS BEEN APPROVED BY THE CALIFORNIA ASSOCIATION OF REALTORS® (C.A.R.). NO
REPRESENTATION IS MADE AS TO THE LEGAL VALIDITY OR ACCURACY OF ANY PROVISION IN ANY SPECIFIC TRANSACTION. A REAL ESTATE BROKER IS
THE PERSON QUALIFIED TO ADVISE ON REAL ESTATE TRANSACTIONS. IF YOU DESIRE LEGAL OR TAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.

" Published and Distributed by:

REAL ESTATE BUSINESS SERVICES, INC. Reviewed by Date ‘
B
s

a subsidiary of the California Association of REALTORS®
= 525 South Virgil Avenue, Los Angeles, California 90020

BIA REVISED 11/14 (PAGE 1 OF 1)

BUYER'S INSPECTION ADVISORY (BIA PAGE 1 OF 1) Srrarim
GD Commerical Real Estate Inc. 1451 McCarthy Blvd Milpitas, CA 95035 Phone: (408)955-9900 Fax: Untitled
Mike Pan Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipLogix.com

Copyright © 2015 WL Global Corp. All rights reserved.



4 CALIFORNIA

“‘- ASSOCIATION
'( OF REALTORS®

MARKET CONDITIONS ADVISORY
(C.A.R. Form MCA, Revised 11/11)

74

1.MARKET CONDITIONS: Real estate markets are cyclical and can change over time. It is impossible to
predict future market conditions with accuracy. In a competitive or “hot” real estate market, there are generally
more Buyers than Sellers. This will often lead to multiple buyers competing for the same property. As a result,
in order to make their offers more attractive, some Buyers may offer more than originally planned or eliminate
certain contingencies in their offers. In a less competitive or “cool” market there are generally more Sellers
than Buyers, often causing real estate prices to level off or drop, sometimes precipitously. The sales price of
homes being sold as foreclosures and short sales is difficult to anticipate and can affect the value of other
homes in the area. Brokers, appraisers, Sellers and Buyers take these “distressed” property sales and listings
into consideration when valuing property. In light of the real estate market's cyclical nature it is important that
Buyers understand the potential for little or no appreciation in value, or an actual loss in value, of the property
they purchase. This Advisory discusses some of the potential risks inherent in changing market conditions.

2. BUYER CONSIDERATIONS:

A. OFFERING PRICE: AS A BUYER, YOU ARE RESPONSIBLE FOR DETERMINING THE PRICE YOU
WANT TO OFFER FOR A PROPERTY. Although Brokers may provide you with comparable sales
data, generally from information published in the local multiple listing service, you should know that the
reporting of this data is often delayed and prices may change, up or down, faster than reported sales
indicate. All buyers should be sure they are comfortable with the price they are offering or the price
they are accepting in a counter offer. You should be aware of and think about the following: (i) If your
offer is accepted, the property's value may not increase and may even decrease. (ii) If your offer is
accepted, you may have “Buyer's remorse” that you paid too much. (iii) If your offer is rejected there
can be no guarantee that you will find a similar property at the same price. (iv) If your offer is rejected,
you may not be satisfied that the amount you offered was right for you. Only you can determine that
your offer was reasonable and prudent in light of the property and your circumstances.

B. NON-CONTINGENT OFFERS: Most residential purchase agreements contain contingencies allowing a
Buyer within a specified period of time to cancel a purchase if: (i) the Buyer cannot obtain a loan; (ii) is
dissatisfied with the property's condition after an inspection; or (iii) if the property does not appraise at
a certain value. To make their offers more attractive, Buyers will sometimes write offers with few or no
contingencies or offer to remove contingencies within a short period of time. In a “hot” market, sellers
will sometimes insist that Buyers write offers with no contingencies. Broker recommends that Buyers
do not write non-contingent offers and if you do so, you are acting against Broker's advice. However, if
you do write a non-contingent offer these are some of the contractual rights you may be giving up:

(1)LOAN CONTINGENCY: If you give up your loan contingency, and you cannot obtain a loan,
whether through your fault or the fault of your lender, and as a result, you do not or cannot purchase
the property, you may legally be in default under the contract and required to pay damages or forfeit
your deposit to the seller.

(2)APPRAISAL CONTINGENCY: If your lender's (or your own) appraiser does not believe the
property is worth what you have agreed to pay for it, your lender may not loan the full amount needed
for the purchase or may not loan any amount at all because of a low appraisal. As a result, if you do
not purchase the property, and you have removed your appraisal contingency, you may legally be in
default under the contract and could be required to pay damages to, or forfeit your deposit to,
the Seller. The Seller is not obligated to reduce the purchase price to match the appraised value.

Buyer's Initials ( ) ( ) Seller's Initials ( ) ( )

The copyright laws of the United States (Title 17 U.S. Code) forbid the unauthorized reproduction of this form by any means, including facsimile or computerized formats.
Copyright © 2008-2011, CALIFORNIA ASSOCIATION OF REALTORS® Inc. All Rights Reserved.

THIS FORM HAS BEEN APPROVED BY THE CALIFORNIA ASSOCIATION OF REALTORS® (C.A.R.) NO REPRESENTATION IS MADE AS TO THE LEGAL VALIDITY OR
ADEQUACY OF ANY PROVISION IN ANY SPECIFIC TRANSACTION. A REAL ESTATE BROKER IS THE PERSON QUALIFIED TO ADVISE ON REAL ESTATE
TRANSACTIONS. IF YOU DESIRE LEGAL OR TAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.

This form is available for use by the entire real estate industry. It is not intended to identify the user as a REALTOR®. REALTOR® is a registered collective membership mark
which may be used only by members of the NATIONAL ASSOCIATION OF REALTORS® who subscribe to its Code of Ethics.

" Published and Distributed by:
E REAL ESTATE BUSINESS SERVICES, INC.
B ! a subsidiary of the California Association of REALTORS® Reviewed by Date ‘ @
3 = 525 South Virgil Avenue, Los Angeles, California 90020
MCA REVISED 11/11 (PAGE 1 OF 2) EOPORTUNITY

MARKET CONDITIONS ADVISORY (MCA PAGE 1 OF 2)

GD Commerical Real Estate Inc. 1451 McCarthy Blvd Milpitas, CA 95035 Phone: (408)955-9900 : Untitled

- ZipLogiX.cotm

Copyright © 2015 WL Global Corp. All rights reserved.



Property Address: 123 abc, abc, Date:

There

3. INSPECTION CONTINGENCY: If you disapprove of the condition of the property and as a result,
you do not purchase the property, you may legally be in default under the contract and required to pay
damages to, or forfeit your deposit to, the Seller if you have removed your inspection contingency.
However, even if you make an offer without an inspection contingency or you remove that contingency,
the Seller may still be obligated to disclose to you material facts about the property. In some cases,
once you receive that information the law gives you an independent right to cancel for a limited period
of time.

is inherent risk in writing a non-contingent offer. Only you, after careful consultation and deliberation

with your attorney, accountant, or financial advisor can decide how much risk you are willing to take. IT IS
YOUR DECISION ALONE AND CANNOT BE MADE BY YOUR BROKER OR REAL ESTATE AGENT.

C.

3. SE
As

BROKER RECOMMENDATIONS. Broker recommends that you do not write a non-contingent offer,
even if you are planning on paying all cash for the property. If you intend to write a non-contingent
offer, Broker recommends that, prior to writing the offer, you: (i) review all available Seller reports,
disclosures, information and documents; (ii) have an appropriate professional inspect the property
(even if it is being sold “as is” in its present condition); and (iii) carefully assess your financial position
and risk with your attorney, accountant or financial advisor.

. MULTIPLE OFFERS: At times Buyers may write offers on more than one property even though the

Buyer intends to purchase only one. This may occur in a short sale when the approval process can
take a considerable amount of time. While it is not illegal to make offers on multiple properties with
intent to purchase only one, the Buyer can be obligated to many Sellers if more than one accepts the
Buyer's offers. If the Buyer has not disclosed that the Buyer is writing multiple offers with the intent to
purchase only one and the Buyer subsequently cancels without using a contingency, the Seller may
claim the Buyer is in breach of contract because the Buyer fraudulently induced the Seller to enter into
a contract.

LLER CONSIDERATIONS:
a Seller, you are responsible for determining the asking price for your property. Although Brokers may

provide you with comparable sales data, generally from information published in the local multiple listing
service, you should know that the reporting of this data is often delayed and prices may change, up or
down, faster than reported sales indicate. All Sellers should be sure they are comfortable with the asking
price they are setting and the price they are accepting. There is not, and cannot be, any guarantee that the
price you decide to ask for your property, or the price at which you agree to sell your property is the

hig

hest available price obtainable for the property. It is solely your decision as to how much to ask for your

property and at which price to sell your property.
Buyer/Seller acknowledges each has read, understands and has received a copy of this Market Conditions Advisory.

Buyer
Buyer
Seller

Seller

Date

Date

Date

Date
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“Go confidently
in the direction of
your dreams.”

- Henry David
Thoreau

Estimated Closing Cost
PEF=38 5 B A

Purchaser 3£

e DASE— L B A ] 7
Brokers fees
=2l AT A
Escrow fee

T RIS AUEDR
Title insurance policy
B E = BURRS B
County transfer tax
BB B

city transfer tax
B B

Home warranty fee

—FEHERRER

Termite inspection fee
SLVETEER

document Prep

B RO e 57

Notary fee
AR AR
regulatory compliance fee

ARG M 5

Sl $8% >

SR I2R
IRTEZE SR o

SR RAE AR

2,

SEHM NS0T, FrEBEES T

$25,000

$1,600

$2,350

$560 (4£$1,000 #$1.12)

HRBUSE A R ERMRS, EHKRTEE L

$450(#Z FAME )

$90

$50

$120

$290 %%
PLEFRHATHRZA $30,510
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“Go confidently
- - - Al $48% ‘g
in the direction of LR 2,

your dreams.” G Ef:{é%jﬁrzk.o

- Henry David ‘ " BE ) WYl AR
Thoreau

Estimated Closing Cost
B 5 5 A

Seller £75

e ASE— WAL 5 A ] 7 TN A50TIETT, A BEH AT
Escrow fee $1250 (HZp5 RIS

S5 (3P A TR

Home inspection fee $350 (¥%p5 BB/ M)
BB A %

document Prep $80

AR B

Notary fee $120

SO AR

regulatory compliance fee $250

Z PRV L 0br -5 NN AN = s

Transaction coordinator $500

BP%R

Messenger service $50

R 2%

Hazard insurance $1500 (ZBEEKR/N, FriH, RS

—ERERRRTE KRR
PAEZRRETHRAA $4, 100
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“Go confidently .
Aok §%8 v =
in the direction of PFEBE A,

your dreams.” f RIS o

- Henry David ‘ " BE ) WYl AR
Thoreau

EEREPHEESS, —SE P RNAMBEHCRERSE —SHAR. HInAEAFE S (Escrow Fee) ,
IS ITRELZ AT, EFMENRBLET M. XE5FRFHEE. THBORHARR, BBk EEEA
. —HRIEWER100GEERMILE, EARRRIRT AN HEA . U THEKREITHS
%, FABEBNGTH .

Palo Alto (THZRE) 7EIH& LR, BXESER, RIHERERKERE. FEXMBEArEAE, SEEN,
AMNHBBERENRT, EreBalE. RIREH3BREFEEEIRREE=HNHIEE . 112 %EJE T Santa Clara

County(EEmhihi B), 7Ei%E T Title Insurance, Escrow Fee, County Transfer Tax# & B2 7 57 (1. El
TEMA S BE —HR100 5% &G KRR E =L KA 2 KR 16400554 (BEWR T —FREHFED .

Fremont(G BRI TIHES LB X R H, RABHRELESKWT. O8FERN, HERBELRRFEE, FNX

BAAMKX. RlEtdRES e, RFESHBEREFERREFMEERRITRT . HERSETAlamedad, %
B BE R Title InsuranceflEscrow FeefFEH L 73711, TMCounty Transfer TaxflICity Transfer Tax#{ B2
XA, GRS B SR —HR100 /0 SIS MR E =L KBS 8 AR 1810024 (BELTR T —FH 5
=B .

House Palo Alto, CA Santa Clara County House in Fremont, CA Alameda County
Bought on 1/1/2014 @ $1,000,000  Buyer Pays Bought on 1/1/2014 @ $1,000,000  Buyer Pays
Property Tax (aprox. 1.2%) $ 12,000 PERSER (aprox 1.2%) > 2
Title Insuralt Title Insurance S 1,700
Escrow Fee S 1,650
Escrow Fee
Nota S 150
Notary S 150 i
County Transfer Tax
County Transfer Tax
| City Transfer Tax
City Transfer Tax S 1,650
‘ Recording Fee S 100
Recording Fee $ 100 0
Document and Coordination Fee S 500
Document and Coordination Fee S 500 N $ 1,000
Home Insurance $ 1,000 Inspection ($500 - $1000) $ 1,000
Inspection ($500 - $1000) $ 1,000
Total $ 16,400 Total $ 18,100
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Relocation Assistance
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